
Training Objectives
Provide participants with the tools to:  establish new business contacts; 
create new opportunities for yourself  and your organization; make 
connections that pay off  both personally and professionally; determine 
when and where to make contacts and how to manage your network to 
keep it up-to-date and productive.

Course Content
Where the real power in power networking resides

How to develop a networking outlook people respect and respond to.

Breaking down the barriers that keep you from meeting new people.

Ways to generate a steady flow of  quality sales leads and referrals.

Using the “Stepping Stone” method to meet the people you want to know.

How to ask for what you want from your contacts and get it.

Using networking to set up and accomplish the really BIG goals you want 
out of  life.

Also Available
Customized workshop to accommodate individual organization and/or 
team needs.

Access to additional on-line material to complement training.

Language:
English & French

Course Length:
1/2 and 1 day

Maximum Students:
15 participants

Target Audience:
General
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